SDM INDEX 


1987 Guide 
To Articles 


Listed below are most major articles published during 1987, 
alphabetically and by subject. Keep this comprehensive 
guide for handy reference. 


Alphabetical Listing 


A-B 

A Word to the Wise and a Few Quick Fixes, 
Kinks & Hints, April, p. 19. 

Accomplishments Mount; More to Come, 
SEIA Soundings, December, p. 94. 

Adding Gas Detection, Equipment Overview, 
October, pp. 115-120. 

Alarm Business Personality Changes, SDM 
News, December, p. 22. 

Ally Lost in Telecommunications Battle, 
Washington Report, May, p. 30. 

An Opinion Poll, Potential Problems and a 
Good Idea, Kinks & Hints, July, pp. 
19-20. 

Antiques Without Alarms and Ending Switch 
Confusion, Kinks & Hints, December, p. 
19. 

Attrition Warrants Special Attention, Tips & 
Tactics, July, p. 112. 

Australian Approach Falters, SDM Market- 
place, June, p. 108. 

Baby Bells Get Direction from Security, SDM 
News, June, pp. 26-27. 

Baby Bells Likely to Fall to FCC, Washington 
Report, June, p. 30. 

Be Proud, Stand Tall, Executive Commen- 
tary, December, p. 46. 

Bill Proposes Tax Credit for Alarms, SDM 
News, July, p. 26. 

Biometrics ‘Reads’ the Future, SDM Market- 
place, February, p. 101. 

Bird Research, Kitchen Aids and Helpful 
Hints, Kinks & Hints, May, p. 19. 

Blueprint for Growth, Central Station Profile, 
October, pp. 104-110. 

Building a Business Plan, Management Tac- 
tics, May, pp. 83-85. 

Burglary Up 5 Percent, SDM Marketplace, 
October, p. 135. 

Business Help is Close By, Tips & Tactics, 
May, p. 130. 

Buyers Guide to Security Products & Services, 
1988, November. 


Cc-D 

Campus Calls for Wireless, Designing Sys- 
tems, July, pp. 70-72. 

Catching Crooks Red-Handed, Tracking 
Alarms, February, pp. 54-60. 

Checking Sites, Cutting Tape and Adding 
Light, Kinks & Hints, June, p. 21. 

Chip Cameras Challenge the Market, Equip- 
ment Overview, March, pp. 95-102. 

College Shows Product Innovations, SEIA 
Soundings, June, pp. 117-125. 

Combination Sensor Hits the Ceiling, Work- 
bench Review, October, pp. 129-132. 

Coming Out with a Winner, Workbench Re- 
view, August, pp. 141-142. 

Construct Manuals with Care, Security & the 
Law, April, p. 36. 

Consumer Laws Affect Contracts, Security & 
the Law, June, p. 32. 


Make SDM your 
first stop in 
security research. 
Pees re 


Control of Baby Bells Uncertain, Washington 
Report, April, p. 34. 

Counting on First Impressions, How Good Do 
You Look?, July, pp. 76-78. 

Counting on Resistance, Basic Training: Elec- 
tronics, March, pp. 109-110. 

Court Findings Could Increase Security De- 
mand, Security & the Law, October, p. 26. 

Courts Look for Intent, Security & the Law, 
September, p. 24. 

Crime Insurance Program Sticks Around, 
Washington Report, July, p. 36. 

Crimes to Touch Majority of Population, SDM 
Marketplace, July, p. 107. 

Crimes Touch One in Four Homes, SDM 


Marketplace, January, p. 137. 

CSEPA Heightens Image with Logo, NBFAA 
Report, August, p. 41. 

Custom-Tailored Coverage Patterns, Work- 
bench Review, September, pp. 89-90. 

Databases to Help Market Your Company, 
Computer Tools, March, pp. 85-88. 

Dealer Sets Company, Individual Goals, In- 
dustry Leader Speaks Out, February, pp. 
75-76. 

Dealers Propose Response Terms, 
News, February, p. 24. 

Death Toll Rises in U.S. Fires, SDM Market- 
place, April, p. 109 

Detection from the Ceiling Down, Equipment 
Overview, April, pp. 79-88. 

Dig Out Prospects in Your Community, Selling 
Security, August, p. 157. 

Discriminator Makes Its Own Kind of Music, 
Workbench Review, February, p. 97. 

Dissolving the Myths of Stress Detection, 
Workbench Review, July, pp. 97-98. 

Don’t Ignore Regulations, Tips & Tactics, 
June, p. 112. 

Don't Let Customers Settle for Half An Alarm 
System, Editorial, October, p. 15. 

Don’t Let Water Problems Sink You, Work- 
bench Review, July, pp. 101-102. 

Dream of Mass Sales Fades, Selling to the 
Mass Market, February, p. 110. 

Drug Testing, If Done Properly, Is Legal in the 
Workplace, Security & the Law, March, p. 
30. 


SDM 


E-G 

Easy-To-Install Light and Appliance Control 
System, Workbench Review, March, pp. 
125-126. 

11 Ways to Do It Right, Fire Alarms, April, pp. 
58-66. 

Employment Decisions Restricted, Security & 
the Law, August, p. 30. 

Enhancing Your Opportunities for Success, 
Editorial, June, p. 15. 

Entertaining Notions of Security, Installation 
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Report, January, pp. 89-93. 

Facing the Forces of Change, Marketing Alter- 
natives, October, pp. 50-64. 

Fax System Offers Electronic Unity, NBFAA 
Report, July, p. 43. 

FCC May Boost Wireless Emission Limits, 
Washington Report, February, p. 30. 

Field Guide to the Alarm Industry, Alarm 
Service and Troubleshooting, Mid- 
September, pp. 65-104. 

Field Guide to the Alarm Industry, Alarm 
Systems, Mid-September, pp. 13-57. 

Field Guide to the Alarm Industry, Editorial, 
Mid-September, p. 9. 

Field Guide to the Alarm Industry, Closed- 
Circuit Television, Mid-September, pp. 
109-141. 

Field Guide to the Alarm Industry, Basic 
Training: Electronics, Mid-September, pp. 
149-161. 

Field Guide to Closed-Circuit Television, Ca- 
bles and Monitors, August, pp. 67-73. 

Field Guide to Closed-Circuit Television, 
Cameras and Lenses, August, pp. 53-63. 

Field Guide to Closed-Circuit Television, Sur- 
veillance Accessories, August, pp. 79-84. 

Field Guide to Closed-Circuit Television, Ter- 
minology and Resources, August, pp. 
89-94. 

Fielder’s Choice for Catching Burglars, Instal- 
lation Know-How, July, pp. 56-66. 

Forecast 1987, Market Report, January, p. 
80-83. 

Framing False Alarm Laws: Part 2, Ordinanc- 
es, June, p. 59. 

Franchising Has Its Place, Tips & Tactics, 
SDM Marketplace, October, p. 136. 

Fumbling with Passes a Thing of the Past, 
Workbench Review, April, pp. 95-96 

Gearing Up for 1987, SEIA Soundings, SDM 
Marketplace, Januar; , p. 148. 

Getting More Mileage from Monitors, Equip- 
ment Overview, December, pp. 71-76. 

Getting Prospects to Say ‘Yes’, Sales Tips, 
March, pp. 62-68. 

Going After 5 Million Consumers, Tips & 
Tactics, March, p. 144. 

Good News About Alarms, Editorial, Febru- 
ary, p. 13. 

Greene Could Be Swayed By BOCs, Washing- 
ton Report, September, p. 26. 

Guarding with Light, Equipment Overview, 
May, pp. 91-102. 


E-L 

Have You Hugged Your Installer Today?, Edi- 
torial, August, p. i5. 

Hawley Buys ADT, Leapfrogs to No. 1, SDM 
News, October, pp. 24-25. 

High-Beam Security Device, Workbench Re- 
view, February, pp. 89-91. 

Home Security Aims for Retail Sales, Market- 
place, August, p. 151. 

Home Security: Special of the Month, Editori- 
al, March, p. 15. 

How Cities Crack Down on False Alarms, 
Ordinances, May, pp. 58-66. 


How Safety Skills Pay Off, Operations, Sep- 
tember, pp. 49-56. 

If Disaster Strikes, Will You Be Ready?, Cen- 
tral Station Management, December, pp. 
60-66. 

Imagination Puts PIR to Work, Workbench 
Review, September, p. 93. 

Installation Goofs, Guides and Gadgets, Kinks 
& Hints, January, pp. 17-18. 

Insurance Firm Requires Home Alarms, Sell- 
ing to the Mass Market, April, p. 116. 

Insurance Plan Moves On-Shore, NBFAA Re- 
port, June, p. 43. 

Interior Protection, Special Supplement, Octo- 
ber, pp. 67-100. 

Investors Back Off Security Stocks, 
Marketplace, February, p. 102. 

Investors Bullish on Security Stocks, 
Marketplace, March, p. 133. 

Investors Want Consistent Growth, 
Marketplace, September, p. 97. 

ISDN’S Future Affects Dealers Now, 
News, May, p. 24. 

Lie-Detector Debate Continues, 
September, p. 15. 


M-Q 

Mandatory Health Insurance Proposed, 
NBFAA Report, September, p. 35. 

Marketing a Path to Success, Dealer of the 
Year, December, p. 50-56. 

Mini-Mercantile a Market Opener, SDM 
News, March, p. 24. 

Mini-Panel Packs a Punch, Workbench Re- 
view, May, pp. 109-110. 

Mitsubishi Changes Strategy, Selling to the 
Mass Market, January, p. 138. 

New Definition for ‘Indestructible,’ Work- 
bench Review, June, pp. 95-96. 

New Leadership to Becide Consent Decree 
Control, Washington Report, January, p. 
40. 

New PIR Thinks Twice Before Alarming, 
Workbench Review, March, pp. 121-122. 
1988 Buyers Guide to Security Products & 

Services, November. 

Ohio Court Rulings Center on Contract Lan- 
guage, Security & the Law, February, p. 
32. 

Old Foes Face Off as Feds Push ONA, SDM 
News, August, p. 26. 

One-Man Show, Installing Systems, August, 
pp. 100-106. 

One PIR Sensor with Three Lenses Creates 
Versatility, Workbench Review, February, 
pp. 93-95. 

Opening the Door to Access Control, Equip- 
ment Overview, September, pp. 65-82. 

Oregon Locks in Rate for 10 Years, SDM 
News, January, p. 36. 

OSHA’s Not Just for Factories, Security & the 
Law, July, p. 32. 

Picture Your Company in SDM’s Image Con- 
test, Editorial, April, p. 15. 

Pinpointing Sensors Adds Control, Workbench 
Review, January, pp. 129-130. 

PIR Reaches New Heights, Workbench Re- 


SDM 
SDM 
SDM 
SDM 


Editorial, 
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view, May, pp. 117-118. 

Players Need Rules to Excel, Tips & Tactics, 
August, p. 160. 

Pointing the Way to Detection, Equipment 
Overview, pp. 79-83. 

Policy Standardizes Warranties, SEIA Sound- 
ings, October, p. 141. 

Pro-Competition Forces Must Fight Justice, 
Editorial, May, p. 15. 

Putting Profit Centers to Work, Management, 
June, pp. 68-76. 

Putting Your Best Foot Forward, How Good 
Do You Look?, September, pp. 60-61. 

Quality Features for First-Time Detector, 
Workbench Review, January, pp. 132-134. 

Quality Work Backs Up Networking Advan- 
tages, Selling Security, October, p. 142. 

Quick and Easy Phone Control, Workbench 
Review, December, pp. 81-82. 


R-S 

Related Industries See Training Benefits, Ex- 
ecutive Commentary, June, p. 50. 

Remotely Programmable Alarms, Ceiling- 
Mounted Sensuors Featured in College of 
New Products, SEIA Soundings, July, pp. 
117-124. 

Rocky Road Ahead for Dealers, Washington 
Report, March, p. 26. 

Same Old Hurry Up and Wait, Editorial, July, 
p. 15. 

Schlage’s Coattails Attract Some Dealers, Sell- 
ing to the Mass Market, May, p. 128. 

Security By the Numbers, Installation Report, 
February, pp. 67-71. 

Security Stocks Soar to New High, SDM 
Marketplace, June, p. 107. 

See the Innovators at SEIA’s ‘College’ Presen- 
tation, SEIA Soundings, February, p. 
113-118. 

SEIA Takes Lead in Supplying Accurate Se- 
curity Market Statistics, SDM Marketplace, 
May, p. 127. 

Service Taxes Set Industry on Edge, SDM 
News, September, p. 21. 

Settling in With National Guardian, Industry 
Impact, May, p. 73-76. 

7 Trends to Watch in ’87, January, p. 68. 

Shipping Tube Makes Alarm Screens Less 
Costly, Workbench Review, July, pp. 
103-104. 

Show-Going Specials for Chicago Fun, SEIA 
Soundings, May, p. 132. 

Signal-Path Trends Direct Action, Tips & Tac- 
tics, February, p. 106. 

Siren Gets the Word Out, Workbench Review, 
June, p. 99. 

Small Device Helps Ensure Peaceful Neigh- 
borhoods, Workbench Review, p. 103. 

Solving the Cash-Flow Crunch, Financing 
Strategies, March, pp. 74-78. 

Some Secrets May Be Privileged Information, 
Security & the Law, January, p. 42. 

Sound Additions to Security, Workbench Re- 
view, June, p. 101. 

States Try to Ease Insurance Woes, Security & 
the Law, May, p. 35. 
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Stick to Operating Procedures, Security & the 
Law, December, p. 28. 
Sticker Mania, Tabby’s Temperature and 
More, Kinks & Hints, September, p. 19. 
Strike a Balance Between Marketing and 
Sales, Tips & Tactics, December, p. 92. 
Strong Managers Spot Trends, Assess Reac- 
tion, Then Act, Tips & Tactics, January, p. 
140. 

Survey, Pamphlet Ready to Go, SEIA Sound- 
ings, August, p. 162. 

System Boasts Smart Switches, Workbench 
Review, October, pp. 125-128. 


T-V 

Tagging the Retail Market, Equipment Over- 
view, June, pp. 83-88. 

Teamwork Results in Champions, SEIA 
Soundings, April, p. 120. 

Technical Training and a Helpful Guide, 
Kinks & Hints, August, pp. 19-20. 

Test Your Technical Skill No. 1: Transmission 
Systems, SDM Marketplace, January, pp. 
144-145. 

The Burglar Alarm, Perspective, August, pp. 
113-114. 

The Brinks-Like Approach Wins Another 
Convert, Selling to the Mass Market, 
March, p. 140. 

The Lowdown on Downloading, Equipment 
Overview, July, pp. 85-94. 

Tools of the Trade, Equipment Overview, Au- 
gust, pp. 119-134. 

Trailers’ Tops and Some Concerns Expressed, 
Kinks & Hints, October, pp. 19-20. 

Training and Education Go Hand-in-Hand, 
Executive Commentary, May, p. 50. 

Troublesome Terms, Problem Pets and Much 
More, Kinks & Hints, March, pp. 19-20. 

Trouble Spots, Handy Gadgets, and More, 
Kinks & Hints, February, pp. 19-20. 

Turning on Lights, Inside and Out, Work- 
bench Review, May, pp. 113-114. 

Tuning Television into Closed-Circuit, Work- 
bench Review, April, p. 99-100. 

Unions Say Surveillance Violates Rights to 
Privacy, Washington Report, December, p. 
26. 

Unseen Victims of the Liability Crisis, Editori- 
al, January, p. 13. 

Veteran Technology Gets Update, Workbench 
Review, September, pp. 85-86. 


W-Z 

Watch Consumer Habits, Tips & Tactics, 
April, p. 114. 

Watchful Eye on System Status, CCTV Appli- 
cations, April, pp. 73-74. 

We’ve Come a Long Way For You, SEIA 
Soundings, March, p. 147. 

Wire into Energy Savings, Workbench Re- 
view, August, pp. 145-146. 

Wireless DIY System Rivals Professional De- 
vices, Workbench Review, March, pp. 
117-118. 

Wire-‘less’ or More?, Equipment Overview, 
January, pp. 99-106. 


Working Together on Training, NBFAA Re- 
port, December, p. 41. 

You’re More Powerful Than You Think, Edito- 
rial, December, p. 13 


SDM gives you the 
low-down on 
industry 


happenings. 


Subject Listing 


ALARM EQUIPMENT AND 

SYSTEMS 

Adding Gas Detection, Equipment Overview, 
October, pp. 115-120. 

Antiques Without Alarms and Ending Switch 
Confusion, Kinks & Hints, December, p. 
19. 

Bird Research, Kitchen Aids and Helpful 
Hints, Kinks & Hints, May, p. 19. 

Checking Sites, Cutting Tape and Adding 
Light, Kinks & Hints, June, p. 21. 

College Shows Product Innovators, SEIA 
Soundings, June, pp. 117-125. 

Combination Sensor Hits the Ceiling, Work- 
bench Review, October, pp. 129-132. 

Counting on Resistance, Basic Training: Elec- 
tronics, March, p. 109. 

Discriminator Makes Its Own Kind of Music, 
Workbench Review, Febr: ary, p. 97. 

Dissolving the Myths of Stress Detection, 
Workbench Review, July, pp. 97-98. 

Don’t Let Water Problems Sink You, Work- 
bench Review, July, pp. 101-102. 

Fielder’s Choice for Catching Burglars, Instal- 
lation Know-How, July, pp. 56-66. 

Forecast 1987, Market Report, January, pp. 
80-83. 

Fumbling with Passes a Thing of the Past, 
Workbench Review, April, pp. 95-96. 

Getting More Mileage From Monitors, Equip- 
ment Overview, December, pp. 71-76. 

Good News About Alarms, Editorial, Febru- 
ary, p. 13. 

Guarding with Light, Equipment Overview, 
May, pp. 91-102. 

High-Beam Security Device, Workbench Re- 
view, February, pp. 89-91. 

How Cities Crack Down on False Alarms, 
Ordinances, May, pp. 58-66. 

Installation Goofs, Guides and Gadgets, Kinks 
& Hints, January, pp. 17-18: 

Interior Protection, Special Supplement, Octo- 
ber, pp. 67-100. 

The Lowdown on Downloading, Equipment 
Overview, July, pp. 85-94. 

Mini-Panel Packs a Punch, Equipment Over- 
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view, May, pp. 109-110. 

New Definition of ‘Indestructible’ Workbench 
Review, June, pp. 95-96. 

One PIR Sensor with Three Lenses Creates 
Versatility, Workbench Review, February, 
pp. 93-95. 

Pinpointing Sensors Adds Control, Workbench 
Review, January, pp. 129-130. 

PIR Reaches New Heights, Workbench Re- 
view, May, pp. 117-118. 

Quick and Easy Phone Control, Workbench 
Review, December, pp. 81-82. 

Remotely Programmable Alarms, Ceiling- 
Mounted Sensors Featured in College of 
New Products, SEIA Soundings, July, pp. 
117-124. 

Shipping Tube Makes Alarm Screens Less 
Costly, Workbench Review, July, pp. 
103-104. 

Siren Gets the Word Out, Workbench Review, 
June, p. 99. 

Sound Additions to Security, Workbench Re- 
view, June, p. 101. 

Tagging the Retail Market, Equipment Over- 
view, June, pp. 83-88. 

Tuning Television into Closed Circuit, Work- 
bench Review, April, pp. 99-100. 

Trailers’ Tops and Some Concerns Expressed, 
Kinks & Hints, October, pp. 19-20. 

Trouble Spots, Handy Gadgets and More, 
Kinks & Hints, February, pp. 19-20. 

Troublesome Terms, Problem Pets and Much 
More, Kinks & Hints, March, pp. 19-20. 

Turning on Lights, Inside and Out, Work- 
bench Review, May, pp. 113-114. 

Watchful Eye on System Status, CCTV Appli- 
cations, April, pp. 73-74. 

A Word to the Wise and a Few Quick Fixes, 
Kinks & Hints, April, p. 19. 


DIRECTORIES 

Buyers Guide to Security Products & Services, 
1988, November. 

Field Guide to the Alarm Industry, Alarm 
Service and Troubleshooting, Mid-Septem- 
ber, pp. 65-104. 

Field Guide to the Alarm Industry, Alarm 
Systems, Mid-September, pp. 13-57. 

Field Guide to the Alarm Industry, Basic 
149-161. 

Field Guide to the Alarm Industry, Closed- 
Circuit Television, Mid-September, pp. 
109-141. 

Field Guide to the Alarm Industry, Editorial, 
Mid-September, p. 9. 

Field Guide to Closed-Circuit Television, Ca- 
bles and Monitors, August, pp. 67-73. 

Field Guide to Closed-Circuit Television, 
Cameras and Lenses, August, pp. 53-63. 

Field Guide to Closed-Circuit Television, Sur- 
veillance Accessories, August, pp. 79-84. 

Field Guide to Closed-Circuit Television, Ter- 
minology and Resources, August, pp. 
89-94. 

Pinpointing Sensors Adds Control, Workbench 
Review, January, p. 129. 
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EQUIPMENT ANALYSIS 

Adding Gas Detection, Equipment Overview, 
October, pp. 115-120. 

Antiques Without Alarms and Ending Switch, 
Kinks & Hints, December, p. 19. 

Checking Sites, Cutting Tape and Adding 
Light, Kinks & Hints, June, p. 21. 

Chip Cameras Challenge the Market, Equip- 
ment Overview, March, pp. 95-102. 

Combination Sensor Hits the Ceiling, Work- 
bench Review, October, pp. 129-132. 

Coming Out with A Winner, Workbench Re- 
view, August, pp. 141-142. 

Counting on Resistance, Basic Training: Elec- 
tronics, March, pp. 109-110. 

Custom-Tailored Coverage Patterns, Work- 
bench Review, September, pp. 89-90. 

Detection from the Ceiling Down, Equipment 
Overview, April, pp. 79-88. 

Discriminator Makes Its Own Kind of Music, 
Workbench Review, February, p. 97. 

Dissolving the Myths of Stress Detection, 
Workbench Review, July, pp. 97-98. 

Don’t Let Water Problems Sink You, Work- 
bench Review, July, pp. 101-102. 

Easy-to-Install Light and Appliance Control 
System, Workbench Review, March, pp. 
125-126. 

Field Guide to the Alarm Industry, Alarm 
Service and Troubleshooting, Mid-Septem- 
ber, pp. 65-104. 

Field Guide to the Alarm Industry, Alarm 
Systems, Mid-September, pp. 13-57. 

Field Guide to the Alarm Industry, Basic 
Training: Electronics, Mid-September, pp. 
149-161. 

Field Guide to the Alarm Industry, Closed- 
Circuit Television, Mid-September, pp. 
109-141. 

Field Guide to the Alarm Industry, Editorial, 
Mid-September, p. 9. 

Field Guide to Closed-Circuit Television, Ca- 
bles, and Monitors, August, pp. 67-73. 

Field Guide to Closed-Circuit Television, 
Cameras and Lenses, August, pp. 53-63. 

Field Guide to Closed-Circuit Television, Sur- 
veillance Accessories, August, pp. 79-84. 

Field Guide to Closed-Circuit Television, Ter- 
minology and Resources, August, pp. 
89-94. 

Fumbling with Passes A Thing of the Past, 
Workbench Review, April, pp. 95-96. 

Getting More from Monitors, Equipment 
Overview, December, pp. 71-76. 

Guarding with Light, Equipment Overview, 
May, pp. 91-102. 

High-Beam Security Device, Workbench Re- 
view, February, pp. 89-91. 

Imagination Puts PIR to Work, Workbench 
Review, September, p. 93. 

Interior Protection, Special Supplement, Octo- 
ber, pp. 67-100. 

The Lowdown on Downloading, Equipment 
Overview, July, pp. 85-94. 

Mini-Panel Packs a Punch, Equipment Over- 
view, May, pp. 109-110. 

New Definition for ‘Indestructible,’ Work- 


bench Review, June, pp. 95-96. 

New PIR Thinks Twice Before Alarming, 
Workbench Review, March, p. 121-122. 
One-Man Show, Installing Systems, August, 

pp. 100-106. 

PIR Reaches New Heights, Workbench Re- 
view, May, pp. 117-118. 

Pointing the Way to Detection, Equipment 
Overview, February, pp. 79-83. 

Quality Features for First-Time Detector, 
Workbench Review, January, pp. 132-134. 

Quick and Easy Phone Control, Workbench 
Review, December, pp. 81-82. 

Shipping Tube Makes Alarm Screens Less 
Costly, Workbench Review, July, pp. 
103-104. 

Siren Gets the Word Out, Workbench Review, 
June, p. 99. 

Sound Additions to Security, Workbench Re- 
view, June, p. 101. 

Tagging the Retail Market, Equipment Over- 
view, June, pp. 83-88. 

Tools of the Trade, Equipment Overview, Au- 
gust, pp. 119-134. 

Trouble Spots, Handy Gadgets and More, 
Kinks & Hints, February, pp. 19-20. 

Turning on Lights, Inside and Out, Work- 
bench Review, May, pp. 113-114. 

Tuning Television into Closed Circuit, Work- 
bench Review, April, pp. 99-100. 

Veteran Technology Gets Update, Workbench 
Review, September, pp. 85-86. 

Watchful Eye on System Status, CCTV Appli- 
cations, April, pp. 73-74. 

Wire Into Energy Savings, Workbench Re- 
view, August, pp. 145-146. 

Wireless DIY System Rivals Professional De- 
117-118. 

Wire-‘less’ or More?, Equipment Overview, 
January, pp. 99-106. 

A Word to the Wise and a Few Quick Fixes, 
April, p. 19. 


FALSE ALARMS 

Catching Crooks Red-Handed, Tracking 
Alarms, February, pp. 54-60. 

Checking Sites, Cutting Tape and Adding 
Light, Kinks & Hints, June, p. 21. 

Entertaining Notions of Security, Installation 
Report, January, pp. 89-93. 

Framing False Alarm Laws: Part 2, Ordinanc- 
es, June, pp. 58-62. 

How Cities Crack Down on False Alarms, 
Ordinances, May, pp. 58-66. 

One PIR Sensor with Three Lenses Creates 
Versatility, Workbench Review, February, 
p. 93-95. 

Opening the Door to Access Control, Equip- 
ment Overview, September, pp. 65-82. 

Pinpointing Sensors Adds Control, Workbench 
Review, January, p. 129. 

Security By the Numbers, Installation Report, 
February, p. 67. 

Siren Gets the Word Out, Workbench Review, 
june, p. 99. 

Sound Additions to Security, Workbench Re- 
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view, June, p. 101. 
Trouble Spots, Handy Gadgets and More, 
Kinks & Hints, February, pp. 19-20. 


FIRE PROTECTION 

11 Ways to Do It Right, Fire Alarms, April, pp. 
59-66. 

Entertaining Notions of Security, Installation 
Report, January, pp. 89-93. 

Quality Features for First-Time Detector, 
Workbench Review, January, pp. 132-134. 


FORECASTS/SURVEYS 

Alarm Business Personality Changes, SDM 
News, December, p. 22. 

Baby Bells Get Direction from Security, SDM 
News, June, pp. 26-27. 

Biometrics ‘Reads’ the Future, SDM Market- 
place, February, p. 191. 

Crimes to Touch Majority of Population, SDM 
Marketplace, July, p. 107. 

Crimes Touch One in Four Homes, SDM 
Marketplace, January, p. 137. 

Dealers Propose Response Terms, SDM 
News, February, p. 24. 

Death Toll Rises in U.S. Fires, SDM Market- 
place, April, p. 109. 

Dream of Mass Sales Fades, Selling to the 
Mass Market, February, p. 110. 

FCC May Boost Wireless Emission Limits, 
Washington Report, February, p. 30. 

Forecast 1987, Market Report, January, pp. 
80-83 


; Gearing Up for 1987, SEIA Soundings, Janu- 


ary, p. 148. 

Home Security Aims for Retail Sales, SDM 
Marketplace, August, p. 151. 

How Cities Crack Down on False Alarms, 
Ordinances, May, pp. 58-66. 

Insurance Firm Requires Home Alarms, Sell- 
ing to the Mass Market, April, p. 116. 

Investors Back Off Security Stocks, SDM 
Marketplace, February, p. 102. 

Investors Bullish on Security Stocks, SDM 
Marketplace, March, p. 133. 

Investors Want Consistent Growth, SDM 
Marketplace, September, p. 97. 

Mitsubishi Changes Strategy, Selling to the 
Mass Market, January, p. 138. 

SEIA Takes Lead in Supplying Accurate Se- 
curity Market Statistics, SDM Marketplace, 
May, p. 127. 

Test Your Technical Skill No. 1: Transmission 
Systems, SDM Marketplace, January, pp. 
144-146. 

The Brinks-Like Approach Wins Another 
Convert, SDM Marketplace, March, p. 
140. 

We’ve Come a Long Way for You, SEIA 
Soundings, March, p. 147. 


INSTALLATION AND 

SERVICE 

Adding Gas Detection, Equipment Overview, 
October, pp. 115-120. 

Alarm and Easy Phone Control, Workbench 
Review, December, pp. 81-82. 
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An Opinion Poll, Potential Problems and a 
Good Idea, Kinks & Hints, July, pp. 
19-20. 

Checking Sites, Cutting Tape and Adding 
Light, Kinks & Hints, June, p. 21. 

Chip Cameras Challenge the Market, Equip- 
ment Overview, March, pp. 95-102. 

Combination Sensor Hits the Ceiling, Work- 
bench Review, October, pp. 129-132. 

Coming Out with a Winner, Workbench Re- 
view, August, pp. 141-142. 

Counting on Resistance, Basic Training: Elec- 
tronics, March, pp. 109-110. 

Databases to Help Market Your Company, 
Computer Tools, March, pp. 85-88. 

Detection from the Ceiling Down, Equipment 
Overview, April, pp. 79-88. 

Dissolving the Myths of Stress Detection, 
Workbench Review, July, pp. 97-98. 

Don’t Let Water Problems Sink You, Work- 
bench Review, July, pp. 101-102. 

Easy-to-Install Light and Appliance Control 
System, Workbench Review, March, pp. 
125-126. 

11 Ways to Do It Right, Fire Alarms, April, pp. 
59-66. 

Entertaining Notions of Security, Installation 
Report, January, pp. 89-93. 

Field Guide to the Alarm Industry, Alarm 
Service and Troubleshooting, Mid-Septem- 
ber, pp. 65-104. 

Field Guide to the Alarm Industry, Alarm 
Systems, Mid-September, pp. 13-57. 

Field Guide to the Alarm Industry, Basic 
Training: Electronics, Mid-September, pp. 
149-161. 

Field Guide to the Alarm Industry, Closed- 
Circuit Television, Mid-September, pp. 
109-141. 

Field Guide to the Alarm Industry, Editorial, 
Mid-September, p. 9. 

Field Guide to Closed-Circuit Television, Ca- 
bles and Monitors, August, pp. 67-73. 

Field Guide to Closed-Circuit Television, 
Cameras and Lenses, August, pp. 53-63. 

Field Guide to Closed-Circuit Television, Sur- 
veillance Accessories, August, pp. 79-84. 

Field Guide to Closed-Circuit Television, Ter- 
minology and Resources, August, pp. 
89-94. 

Fielder’s Choice for Catching Burglars, Instal- 
lation Know-How, July, pp. 56-66. 

Getting More Mileage from Monitors, Equip- 
ment Overview, December, pp. 71-76. 

How Safety Skills Pay Off, Operations, Sep- 
tember, pp. 49-56. 

Imagination Puts PIR to Work, Workbench 
Review, September, p. 93. 

Installation Goofs, Guides and Gadgets, Kinks 
& Hints, January, pp. 17-18. 

Interior Protection, Special Supplement, Octo- 
ber, pp. 67-100. 

Mini-Panel Packs a Punch, Workbench Re- 
view, May, pp. 109-110. 

New Definition for ‘Indestructible,’ Work- 
bench Review, June, pp. 95-96. 

New PIR Thinks Twice Before Alarming, 
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Workbench Review, March, pp. 121-122. 

One-Man Show, Installing Systems, August, 
pp. 100-106. 

Opening the Door to Access Control, Equip- 
ment Overview, September, pp. 65-82. 

Pinpointing Sensors Adds Control, Workbench 
Review, January, pp. 129-130. 

PIR Reaches New Heights, Workbench Re- 
view, May, pp. 117-118. 

Pointing the Way to Detection, Equipment 
Overview, February, pp. 79-83. 

Security By the Numbers, Installation Report, 
February, pp. 67-71. 

Shipping Tube Makes Alarm Screens Less 
Costly, Workbench Review, July, pp. 
103-104. 

Siren Gets the Word Out, Workbench Review, 
June, p. 99. 

Sound Additions to Security, Workbench Re- 
view, June, p. 101. 

Test Your Technical Skill No. 1: Transmission 
Systems, SDM Marketplace, January, pp. 
144-146. 

The Lowdown on Downloading, Equipment 
Overview, July, pp. 85-94. 

Tools of the Trade, Equipment Overview, Au- 
gust, pp. 119-134. 

Troublesome Terms, Problem Pets and Much 
More, Kinks & Hints, March, pp. 19-20. 
Turning on Lights, Inside and Out, Work- 

bench Review, May, pp. 113-114. 

Veteran Technology Gets Update, Workbench 
Review, September, pp. 85-86. 

Wire into Energy Savings, Workbench Re- 
view, August, pp. 145-146. 

Wireless DIY System Rivals Professional De- 
vices, Workbench Reviews, March, pp. 
117-118. 

Wire-‘less’ or More?, Equipment Overview, 
January, pp. 99-106. 

Working Together on Training, NBFAA Re- 
port, December, p. 41. 
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Ally Lost in Telecommunications Battle, 
Washington Report, May, p. 30. 

Bill Proposes Tax Credit for Alarms, SDM 
News, July, p. 26. 

Construct Manuals with Care, Security & the 
Law, April, p. 36. 

Consumer Laws Affect Contracts, Security & 
the Law, June, p. 32. 

Control of Baby Bells Uncertain, Washington 
Report, April, p. 34. 

Court Findings Could Increase Security De- 
mand, Security & the Law, October, p. 26. 

Courts Look for Intent, Security & the Law, 


. 


September, p. 24. 

Crime Insurance Program Sticks Around, 
Washington Report, July, p. 36. 

Custom-Tailored Coverage Patterns, Work- 
bench Review, September pp. 89-90. 

Don’t Ignore Regulations, Tips & Tactics, 
June, p. 112. 

Drug Testing, If Done Properly, Is Legal in the 
Workplace, Security & the Law, March, p. 
30. 

Employment Decisions Restricted, Security & 
the Law, August, p. 30. 

FCC May Boost Wireless Emission Limits, 
Washington Report, February, p. 30. 

Going After 5 Million Consumers, Tips & 
Tactics, March, p. 144. 

Greene Could Be Swayed By BOCs, Washing- 
ton Report, September, p. 26. 

How Cities Crack Down on False Alarms, 
Ordinances, May, pp. 58-66. 

Insurance Firm Requires Home Alarms, Sell- 
ing to the Mass Market, April, p. 116. 

Insurance Plan Moves On-Shore, NBFAA Re- 
port, June, p. 43. 

Lie-Detector Debate Continues, 
September, p. 15. 

Mini-Mercantile a Market Opener, 
News, March, p. 24. 

New Leadership to Decide Consent Decree 
Control, Washington Report, January, p. 
40. 

Ohio Court Rulings Center on Contract Lan- 
guage, Security & the Law, February, p. 
32. 

Oregon Locks in Rate for 10 years, SDM 
News, January, p. 36. 

OSHA's Not Just For Factories, Security & the 
Law, July, p. 32. 

Pro-Competition Forces Must Fight Justice, 
May, p. 15. 

Related Industries See Training Benefits, Ex- 
ecutive Commentary, June, p. 50. 

Rocky Road Ahead for Dealers, Washington 
Report, March, p. 26. 

States Try to Ease Insurance Woes, Security & 
the Law, May, p. 35. 

Stick to Operating Procedures, Security & the 
Law, December, p. 28. 

Unions Say Surveillance Violates Rights to 
Privacy, Washington Report, December, p. 
26. 

Unseen Victims of the Liability Crisis, Editori- 
al, January, p. 13. 

Watch Consumer Habits, Tips & Tactics, 
April, p. 114. 
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MANAGEMENT 

Alarm Business Personality Changes, SDM 
News, December, p. 22. 

Attrition Warrants Special Attention, Tips & 
Tactics, July, p. 112. 

Baby Bells Get Direction from Security, SDM 
News, June, pp. 26-27. 

Baby Bells Likely to Fall to FCC, Washington 
Report, June, p. 30. 

Be Proud, Stand Tall, Executive Commen- 
tary, December, p. 46. 
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Blueprint For Growth, Central Station Profile, 
October, pp. 104-110. 

Building a Business Plan, Management Tac- 
tics, May, pp. 83-85. 

Burglarly Up 5 Percent, SDM Marketplace, 
October, p. 135. 

Business Help is Close By, Tips & Tactics, 
May, p. 130. 

Counting on First Impressions, How Good Do 
You Look?, July, pp. 76-78. 

Courts Look for Intent, Security & the Law, 
September, p. 24. 
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Dealer Sets Company, Individua! Goals, In- 
dustry Leader Speaks Out, February, pp. 
75-76. 

Dig Out Prospects in Your Community, Selling 
Security, August, p. 157. 

Don’t Let Customers Settle for Half an Alarm 
System, Editorial, October, p. 15. 

Employment Decisions Restricted, Security & 
the Law, August, p. 30. 

Enhancing Your Opportunities for Success, 
Editorial, June, p. i5. 

Fax System Offers Electronic Unity, NBFAA 
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specifically 
designed to 
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multiple 
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Report, July, p. 43. 

Facing the Forces of Change, Marketing Alter- 
natives, October, pp. 50-64. 

Franchising Has Its Place, Tips & Tactics, 
SDM Marketplace, October, p. 136. 

Getting Prospects to Say ‘Yes,’ Sales Tips, 
March, pp. 62-68. 

Good News About Alarms, Editorial, Febru- 
ary, p. 13. 

Have You Hugged Your Installer Today?, Edi- 
torial, August, p. 15. 

Hawley Buys ADT, Leapfrogs to No. 1, SDM 
News, October, pp. 24-25. 

Home Security: Special of the Month, Editori- 
al, March, p. 15. 

How Safety Skills Pay Off, Operations, Sep- 
tember, pp. 49-56. 

If Disaster Strikes, Will You Be Ready?, Cen- 
tral Station Management, December, pp. 
60-66. 

Investors Want Consistent Growth, SDM 
Marketplace, September, p. 97. 

ISDN’s Future Affects Dealers Now, SDM 
News, May, p. 24. 


Color-coded ALARM/SECURE/BYPASS 
conditions of up to 40 individual locations 
are indicated and controlled from the com- 
pact console ( 17” W x 7” H x 10%”"D). 
The system is field expandable up to 120 


Lie-Detector Debate Continues, Editorial, 
September, p. 15. 

Mandatory Health Insurance Proposed 
NBFAA Report, September, p. 35. 

Marketing a Path to Success, Dealer of the 


monitoring 
requirement 


stations. 
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of switch, sensor or alarm loop 
dry switching can be connected. 


DADCO 
monitor 
center 


PROPRIETARY 
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@MUNICIPAL BUILDINGS 
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ECURITY 


MONITORECENTER 
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20 Lucon Drive, Deer Park, NY 11729 
Call Toll Free 1-800-323-2669 
In New York State Call 516-586-2400 
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Year, December, pp. 50-56. 

Mitsubishi Changes Strategy, Selling to the 
Mass Market, January, p. 138. 

Old Foes Face Off as Feds Push ONA, SDM 
News, August, p. 26. 

Picture Your Company in SDM’s Image Con- 
test, Editorial, April, p. 15. 

Players Need Rules to Excel, Tips & Tactics, 
August, p. 160. 

Policy Standardizes Warranties, SEIA Sound- 
ings, October, p. 141. 

Pro-Competition Forces Must Fight Justice, 
Editorial, May, p. 15. 

Putting Profit Centers to Work, Management, 
June, pp. 68-76. 

Putting Your Best Foot Forward, How Good 
Do You Look?, September, pp. 60-61. 

Quality Work Backs Up Networking Advan- 
tages, Selling Security, October, p. 142. 

Related Industries See Training Benefits, Ex- 
ecutive Commentary, June, p. 50. 

Same Old Hurry Up and Wait, Editorial, July, 
p. 25. 

Schlage’s Coattails Attract Some Dealers, Sell- 
ing to the Mass Market, May, p. 128. 

Security Stocks Soar to New High, SDM 
Marketplace, June, p. 107. 

Settling in with National Guardian, Industry 
Impact, May, pp. 73-76. 

Show-Going Specials for Chicago Fun. SEIA 
Soundings, May, p. 132. 

Stick to Operating Procedures, Security & the 
Law, December, p. 28. 

Training and Education Go Hand-in-Hand, 
Executive Commentary, May, p. 50. 

Unseen Victims of the Liability Crisis, Editori- 
al, January, p. 13. 

Working Together on Training, NBFAA Re- 
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port, December p. 41. 
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rial, December, p. 13. 


MARKETING/SALES 

Accomplishments Mount; More to Come, 
SEIA Soundings, December, p. 94. 

Australian Approach Falters, SDM Market- 
place, June, p. 108. 

Baby Bells Gets Direction from Security, 
SDM News, June, pp. 26-27. 

Biometrics ‘Reads’ the Future, SDM Market- 
place, February, p. 101. 

Burglary Up 5 Percent, SDM Marketplace, 
October, p. 135. 

Business Help is Close By, Tips & Tactics, 
May, p. 130. 

Counting on First Impressions, How Good Do 
You Look?, July, pp. 76-78. 

Crimes Touch One in Four Homes, SDM 
Marketplace, January, p. 137. 

CSEPA Heightens Image with Logo, NBFAA 
Report, August, p. 41. 

Databases to Help Market Your Company, 
Computer Tools, March, pp. 85-88. 

Death Toll Rises in U.S. Fires, SDM Market- 
place, April, p. 109. 

Dig Out Prospects in Your Community, Selling 
Security, August, p. 157. 

Don’t Ignore Regulations, Tips & Tactics, 
June, p. 112. 

Don’t Let Customers Settle for Half an Alarm 
System, Editorial, October, p. 15. 

Dream of Mass Sales Fades, Selling to the 
Mass Market, February, p. 110. 

Facing the Forces of Change, Marketing Alter- 
natives, October, pp. 50-64. 

Forecast, 1987, Market Report, January, pp. 
80-83. 

Franchising Has Its Place, Tips & Tactics, 
SDM Marketplace, October, p. 136. 

Gearing Up for 1987, SEIA Soundings, SDM 
Marketplace, January, p. 148. 

Getting Prospects to Say ‘Yes,’ Sales Tips, 
March, pp. 62-68. 

Have You Hugged Your Installer Today?, Edi- 
torial, August, p. 15. 

Hawley Buys ADT, Leapfrogs to No. 1, SDM 
News, October, pp. 24-25. 

Home Security Aims for Retail Sales, SDM 
Marketplace, August, p. 151. 

Investors Want Consistent Growth, SDM 
Marketplace, September, p. 97. 

Marketing a Path to Success, Dealer of the 
Year, December pp. 50-56. 

Players Need Rules to Excel, Tips & Tactics, 
August, p. 160. 

Policy Standardizes Warranties, SEIA Sound- 
ings, October, p. 141. 

Putting Your Best Foot Forward, How Good 
Do You Look?, September, pp. 60-61. 

Quality Work Backs Up Networking Advan- 
tages, Selling Security, October, p 142. 

Related Industries See Training Benefits, Ex- 
ecutive Commentary, June, p. 50. 

Schlage’s Coattails Attract Some Dealers, Sell- 
ing to the Mass Market, May, p. 128. 


SEIA Takes Lead in Supplying Accurate Se- 
curity Market Statistics, SDM Marketplace, 
May, p. 127. 

Show-Going Specials for Chicago Fun, SEIA 
Soundings, May, p. 132. 

Strike a Balance Between Marketing and 
Sales, Tips & Tactics, December, p. 92. 


PROFILE 

Blueprint for Growth, Central Station Profile, 
October, pp. 104-110. 

Catching Crooks Red-Handed, Tracking 


Alarms, February, pp. 54-60. 

Dealer Sets Company, Individual Goals, In- 
dustry Leader Speaks Out, February, pp. 
75-76. 

11 Ways to Do It Right, Fire Alarms, April, pp. 
59-66. 

Facing the Forces of Change, Marketing Alter- 
natives, October, pp. 50-64. 

Getting Prospects to Say ‘Yes,’ Sales Tips, 
March, pp. 62-68. 

Investors Want Consistent Growth, SDM 
Marketplace, September, p. 97. 


It’s time to put all 
your eggs 
in one basket 


When it comes to meeting all of your wire and cable needs, there is only 
one name to remember. Great Northern Wire and Cable. Not only can 
we provide you with the right product at the right price, in most cases it’s 
in-stock and ready-to-go. And, if you're looking for more, we can also 
provide services like custom cable assemblies for voice and data 
networking. All it takes is a phone call to Great Northern Wire & Cable 
today. One-stop shopping at its best! 


in - Stoc, 


cy northern wire and cable, inc. , 


1401 Brook Drive, Downers Grove, It 60515 
312/627-1777 = 
TG elEM Cl Mace et Pa ad 

fol si CMG ae ee te ll a al 

Fax No. 1-312-932-4342 
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Marketing a Path to Success, Dealer of the 
Year, December, pp. 50-56. 

Settling in with National Guardian, Industry 
Impact, May, pp. 73-76. 

7 Trends to Watch in ’87, the Year Ahead, 
January, pp. 68-74. 

The Burglar Alarm, Perspective, August, pp. 
113-114. 


STANDARDS AND 

REGULATIONS 

Ally Lost in Telecommunications Battle, 
Washington Report, May, p. 30. 

Baby Bells Likely to Fall to FCC, Washington 
Report, June, p. 30. 

Bill Proposes Tax Credit for Alarms, SDM 
News, July, p. 26. 

Dealers Propose Response Terms, SDM 
News, February, p. 24. 

Don’t Ignore Regulations, Tips & Tactics, 
June, p. 112. 

Drug Testing, If Done Properly, is Legal in the 
Workplace, Security & the Law, March, p. 
30. 

How Safety Skills Pay Off, Operations, Sep- 
tember, pp. 49-56. 

ISDN’s Future Affects Dealers Now, SDM 
News, May, p. 24. 

Mini-Mercantile a Market Opener, SDM 
News, March, p. 24. 


Protect 
your 
bottom 
line. 


Spikes. Sags. Surges. 

Brownouts. Blackouts. Noise. They cost you 
time and money. Sometimes valuable files or pro- 
grams can be wiped out in a moment. 


Uninterruptible power systems (UPS) provide con- 
stant treatment of raw line power to iron out the 
wrinkles in your AC. The little sags, surges and 
noise. When bigger problems come along, they keep 
the power going like nothing happened. 

The Best UPS now offers the elegant simplicity of 
advanced technology. Fewer parts. Faster reponse 
time. Extended battery run time. Meaning fewer 
oreakdowns, less down-time, less spent on repairs. 


For the complete story on how you can experience 
the more reliable, more efficient, smaller, lighter, 
quieter, lower priced Best UPS, call today! We’ll 
send our current catalog with all the facts. 


Call 1-800-356-5794, ext. 1053 
In Wisconsin call (608) 565-7200, ext. 1053 


Best Power Technology 
P.O. Box 280, Necedah, Wisconsin 54646 


“‘Advanced technology . . . for less’’ 
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New Leadership to Decide Consent Decree 
Control, Washington Report, January, p. 
40. 

Old Foes Face Off as Feds Push ONA, SDM 
News, August, p. 26. 

Oregon Locks In Rate for 10 years, SDM 
News, January, p. 36. 

OSHA’s Not Just for Factories, Security & the 
Law, July, p. 32. 

Rocky Road Ahead for Dealers, Washington 
Report, March, p. 26. 

Show-Going Specials for Chicago Fun, SEIA 
Soundings, May, p. 132. 

Unions Say Surveillance Violates Rights to 
Privacy, Washington Report, December, p. 
26. 

Trailers’ Tops and Some Concerns Expressed, 
Kinks & Hints, October, pp. 19-20. 
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Look to SDM for 
up-to-date 
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DIGITAL RECEIVER 
WITH PRINTER 


CDR/P-250 


@ Ideal for supplementing 
National Monitoring 
Services, start-up central 
stations and proprietary 
operations. 


@ Comes with receiver, 
printer, RS-232 output, 
power supply, battery 
and transformer. 


COMPLETE SYSTEM 
FOR ONLY $1,575 


ADCOR 
ELECTRONICS 
1-800-241-2470 404-691-8920 
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WRITE-ON 


SERIALIZED 


am 


SERIAL'ZED WRITE-ON 


CUSTOMIZED Cee | 


COLOR CODED 
TIE-MARKERS 


Tag-It Tie-Markers for lasting identification 
that is easily applied now and easily understood 
later. For product information, prices, and 
samples call 800-33-TAG-IT. 


jag-it 


From 


® Peter Mangone, inc. 
1-800-33-TAG-IT 
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